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you wikl have to wait

for yvears before you get another order. But should

such a thing hanpen, and if you are in friendly relations with the
dealer, it may be advisable to replace the unsaleable order with sone-
thing elsc. The dealer will be delighted and he will trust you from now

on., It is true that

noever bo woven, but sooner or later you will get

now you will be stuck with something which should

rid of it.

Then vou may have individual customers who want a big order.
Lot's say a wheole set for a cottage. It depends on the custoner, what
you can do. If he is reasonable, charge him accordingly. Sugpest sone-

thing really sood -~ you will get other customers

through him. If he

o1t can ret. But always refusce 1T
> o

. If vou give in, for
come in itself a real

is not charge as much as you think

the customer aslis for somothing really atrocious

the sake of a few dollars, taen the thing may be
blackmail, should you become fanous, or cven well knowvm.

How to collect? Moot customers pay without ar

A o .
As far as r

ticularly the ones you serve by COD.

- trouble, mar-
L B

%

ctailors arc conccerncd

you should narl on your invoice the terms: c.g. 30 deys net, thien plus

5 or 104, If the bill is not paid after 3 months

you can usc onc of the

collecting agencics (they are cexpensive); in a scrious case - Better
Dusiness Durcou. Lut unless the Lill runs into thousands, do not go

to the court. If your customor is as unrcliable as all that, then he is
probably broke as woll.

Unless vou produce very large quantitics
(but then cre you a craftsman?), do not cmploy t
First of all they know next to nothing about the
and then their commission added to your wholesal
rotail prices ridiculously high.

ind most-of all, do not expect that you
your handweaving. If you nake a decent living, y
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TERMINOLOGY

OICE MORE ABOUT THE “HARH

nladed
Hoo!

We do not lknow to whon

of ‘identical goods

ravelling saloesnen.

valuce of your weaving,
the

¢ prices malics

can ricke a fortune
ou arec lucity.

on

we are indebted for a very lucky and

logical compromisce between the etymologically wrong but widely used

“harness®, and the logical but artificial vheddle—frame. Thig is:
harness - franme.

It is very logdcal becausc one hedlle-frame is a part of a harnesns.

It can be alvays shortened to a “frome®, Finally it clininates *he

theddle™ from the term. The objection to “heddle-framce® was that in

ngland 1t aeans gonetimes a frame cn which ene malies heddlos.

Ve Binve noticed that the new term is already used in advertising.
If it gets popular we shall spoak about 4 Larness--frame loons, or
about a & fraine harness, we shall thread a harncss, or haracss-franecs.
* % <% ook




